Essential Resources for Tech CEOs

Growth Tech CEOs

» CEO Expectations of Midsize
Enterprise ClOs, 2025

* PLG Tactics Fatten Sales Funnels
for Tech CEOs of Complex
Products

* Leadership Vision for 2025:
Growth Tech CEO

 Gartner’s Hierarchy of Efficient
Growth Metrics for SaaS Tech
CEOs

* From Trigger to Trough —
Accelerate Revenue Growth
Through Hype Cycles

* How to Sell the CIO
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Startup Tech CEOs

« Startups Lagging in Al Must Act
Quickly to Retain Their
Customers

* How to Sell the CIO

* Al-Native Startups Command Top
Investment Capital and Valuations

* Rethink M&A Strategy for Growth,
Capability and Al Readiness

* Propel Viral Growth Using
Validation Ecosystems for Al-
Native Startups

* Domain-Specific Insight Will
Dominate the Agentic Al Race

Tools & Webinars
* Tool: Tech CEO Score
* Tech CEO Self-Assessments

+ Tool: Developing a Killer Sales
Presentation for Tech CEOs

* High-Tech CEO Budget &
Efficiency Benchmark

* Tech CEO Accelerators

» Gartner Agentic Compass for Al
Success: Aligning Innovation
with Enterprise Needs

* Why Tech CEOs Need to
Rethink their GTM Model Using
Agentic Al

* The Al Leadership Flywheel
Defines the Winner in the Tech
Vendor Race

» How Al-Native Providers Will
Redefine the Marketing

Generative Al & Innovation

* The Al Investment Framework

* How Tech CEOs Can Maximize
Growth by Implementing Al in
Finance

* Generative Al Is Changing the
Face of Product Management

 Al-Native Leadership: The
Blueprint for Disruptive Growth

* Propel Viral Growth Using
Validation Ecosystems for Al-
Native Startups

* Al Vendor Race: Growth Without
Adding Headcount for Al-First
Midsize Enterprise Tech CEOs
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