MIH 277 g BEAEU T3y 4k Clo
AR ZICR B = I AR AT 5]

KRATHRE: 201842 F5H ID:G00331446

S Hr0f: Lars Van Dam. Dale Kutnick. Erik Van Ommeren
HEPATE (CEO) B M E A ot DHESY 55 HE K . IX Lt Rl i

P i R Ss SE 4 i BE B T AL 2 . CIOWT LLA S sl Bl Ak %
R, DUR SR G 28— 2 SO LA A il g O R g

EZRI
VP2 CIOMIE Ak, 17 B A LR B SR B R MB35, SN
k.

REBALGINTHL ATO) #RLAIIH Kty HIA 51 THRE /I AE & TF R R SR [F) %
T 1) B 53 HL 5 BRI SE T2 K7 b R 55 o

P i IR BT AR ARG o PR AT BRI S U 1) 5 I B AT D 36F b DUASEAER 18y XS AT Bl AS
PRIGEUF AR ERE

E
S A HTRI IR L 25 28 5 (1) CIO ML 1%k H Gartner i) = X, ATBH Jy bt ) U= il ol :
A PAF A, GBI B, MRS H D S 1 17 25 1 LU dl o L 5

PRI B 3R IR A AL B F B DSBS g b, ITTHE 46 405 8 DL et DA Lo
K

BB AT b A T B, R AR HESD B AR R AR E IR S S T
Ly BAR AR B B AR 55



B et oottt ettt ettt et et e et eteete et ettt eteete et eateateteeteeteteaeeteebeetetesteteeteateetenseteeteetetentereeteeteeteteneareetens 3
T ettt ettt ettt et te et ebe et ebe et ebe et ebe et ebe et eteeteteetete et eteetete et eteeteteeteneeteneaterens 4
S BRERIBHBAARER, T s 5
DR OB E 2SS W N = 0y N T 2 AU 8
N T S L R 1 £ Y e v OO OO 9
TN T A BN T2 E TR U= SO D LY e, 10
b PSR AR SR IR TR I I USETEPR oo, 11
N T L R A A a7 N s NSO 11
N L e S A g s W 1 ezl S £ 1= RO 12
B0 AT E AL, MBS B BRI R 12
FARREIAT I S ATME I E YR oo 12
Y & 2SR 13
EExEefes . N BEIEA/E. BEEBARAA S IR e 13
BT oot e e et eeeetee e abeeeeeteeeeah—eeaaateeeaateeeateeeateteaataeeaabaeeaateeeaataeeeaareeeaateeeanrens 16
GaNN T A T T T ettt ettt ettt ettt e e ettt et e e et e st e s et et et e et e er e e et et e eteate et e e testeereereaaeas 16
ks H
FoLe PERVETRTEEITE SR oottt ettt ettt e e e e e et st e e seeenneen e 15
B R e )Y 1= v TR 15
K52 H %
S R a2 s s W VA = g ety R e WY < T RO 5
BI2: ZHEE DL A I ZZ ZERHBIIN oottt 6

B3 DA dl o D B ALEUR H R 1k 55 H R 2 ) AR B g



515
AT AR A b S 55 B 1 = D & 5 K. Gartnerfl 7T 7R, 84%[K) CEO M B3 id S it
Her it R, REFER, i 50%K CEO R R A THE AT K 4 ¥ v Ak L,

WIS, AT, F2020%, H AT TRk46% 1 AN E . CEOTT, e % vamk
BN LT B — £, M20144F [1)22%3 K 20194 (198 1 45%.
#133% ) CEOTHXITE20184F A i AR Ath AT Tk 25 4550, A8 L A3 AU SRR, 278 55 S IR AR

N 2
Wo

BN I B A A, Al 75 2
A FHANTEBUA 7 dh BUIR 55 (0 QU A LT RE, %L T L iess: Bl
TER A S B S5, AT ZE i 3 AR 4R T 37

BIRRNZHAN TR (66%) INNMATIEAESL R, HEATRIAE2018F M Ll &t , ¢
br b, R 11%M) 5205 b IEAE et A

JEVFZ CIOEIUAT ™ Wb/ 55 B A B i AR T, (BLIEAT EECIOA B A B B PR AL AU A:
L R R AR E RS

CIOL R I B jith,  AE DA T 37 BB 117 4 PP HE 1 40058 B0V 1k 7 Wl B 55, AT SZ S8 4035
FESLPUR AP, AT E RS LA SO I EORZH S, ST R A AT i Bk A Al B v A
A

AT MLAE R EEHESD AR S S A T RIA TR, R D™ al oG . Horp— 288 A &)
HCION 5T, A — LTt ™ wh 22 BRAT AR 55 2658 T 30T

fEhn Aialk LR B D™ Oy O K (B, (2 dh & D ITOMKIA RS 250t S oK R B4 RER A
ERTIIRE, DUEITORATT KSR IR ST, RSS2 1% K88 . a5 2, ITOM
BN AN, AN RO IE R 8 2 B R 2 A K

CIOMIUR IR RE IR i, RN H L TR BRI, WS, Smemsctl; JREe
AU SOOI A IXEATEE Y B A S5 TH R SCRFE IO 190 BE



ST
RFIEERCRRINMREEL, (B2 1A A AT B0 KBRS s B g K, 8B /eR
(LS 2L RS

B AR R —DEHITIAC C “HOREEE” [TID , HAITHf EF B AR S AR )7
I, REXWANTTARES. REMWAKIATEPIATEGITIES), 5100 P 5 E Al S8 & HE AR H
Tk CEARN AR R D ) , (HER GG o T HESh A R Al K . Xl 7
BORME B S MG (Bl sz ) . idk, XEeqAR VR EESURITOZ A Hik
W& Stk HZUTIRE, MR RS FIE E IR AR, JUHGZ ™ E BERAE (4 “What ClOs Should
Do About Strategic Chief Digital Officers” ) . 7= & EEA T AR TH 7% b A BORHE: 2 7] 10 & & L
LAE, ARAT] 7 57 G0 5 B A A SR 2 AH 538 SR BN e A IR A A GRS, EHIkG, AR IEEHES B A Al
MbRE [A] BT 7 T R 5 BRI R OK (2 “Product Managers Are Key to Digital Business
Success” ) . 1, 2

f£ “2017 CEO Survey: ClIOs Must Scale Up Digital Business” %5 /, Gartneridil, {455 70
OB BRI, Lh e RS, SR . X PR AR A ST DU o D A SR, DU
TR, TS T

577 fh U AL S I 2 H AR R
PROELE P RS I TF R MRANAE AT A RN EE AR
O 7 P LA AN AT B K e
HE ST I ORRF S S
TR S
FERAN

IR EE B AR RARTHEERCR, W AR O TEARE 2. 2B I8 SR ER W] 2 57 DL iy
ORI,

AP b A (VR IR IR 2 P ARG AT AR AR A 75 5K DA b BRI 55 (R M 1 22 57, LR BRI 1T
AERAAT IR 5y I OE AR IE & TR B AT AT E BRI e . BIR
AP Bl AR GE AL AT BEIA LA it D rhC BT A AT BN, ER 7 it vl B8 RO AR B ke 1
ITORIECFALIRSS . X BRIV AR A FTHICIOMITO, W4 BN TRE AR AT D EE .


l%20&amp;quot;_bookmark22

A= i g et (R B FE SR A SEBIUR U e o IXAMB DL, B AL BB T Al A B 51 g,
NEC AT L SR T e R AN e A BE T P2

BRI R UL f oD AL, SR ER SRR, DU RO i st A e AL
BEAh, RBAE S AR T R AR B A O AR T BOR B

K1 RA=DH, g 7 s oA

FIE DL N R D IR

X

5 R 18 RTER A Al A PGB BT AT 2 Bt g B

TR BRI
P se ey IR

BT A Aolk fir R A
HIe R bR

Ao FTEH AR

[D: 331446 © 2018 gl i A H]

e

KiR: Gartner (20184E2H )

H—p: HEIBHRAAWERS, TEH T AN

FEFR LB (55 E8 . SEKEESERD W LSt et RIS, 18R4T 38 DA™ i
R ERLENLT, BERICION LXKtk (25 “2017 CEO Survey: CIOs Must
Scale Up Digital Business” ) -

AT EAT VR 2 ik v A E i e At &), (H RS NOZAR S RAT IS, 1 A AT T a0 o] sl
FENLIRAFEOR L, DL 22 > A e b 2 T A2 2R, IO H IR, WART BT, XS ZLnZi Lt
TAWAR R SR AL O RS IR RE RIS, 252U DAL 55 vt (7

S ERIRE, SSVETTAE R

it (Bosch) « R4HE# (Caterpillar) /R Frflidy (Tesla) ANR/RIKIXFEA A L&INR
B, BRI E EH SR, AR E SOy — KA, Hax Rk say) . o)
REELFE:



FEEEI = AR S5 TT ARG 5
FFEEIR) s 73 AR B i

BAE T B

i E PR 27 J SUVR T A 114545

55 AR P R AR B AN R B A SR
LR LR AR S K

AP 7
Erae o Il SV N

RPN R P LA SRy (SIS
Hem MFHAF USRS St 7 A

2. b= 5o S e i £ 228 BA

e 1R AT i RO AR 2

K

it (UX+)

[ ] [ ] [ ]
¥ ERR
(i
DevOpsAlIAPI RPN
wi/ LR LA B S

—o=> % 2RI e o

om mnm
PR & 1A Ja it RN 7

e .ﬁ. 010100 .
1 1EO; 110000
VN EEIke SpTl “EPERLEER”
'Pi Egl/fme © 2018 EYNE HI A 7

K. Gartner (2018%E2H)

CEOZER AT & A I 25 & CIO R4 B 37 4b = i A



TSTHT R A TR R A R b 55 2N PR B DT T
R B CIO KA

FEAESN LD AR (RIS s ) 2 B e ) T, SeRESRAMA U . fln, D=y
HC (R LA ZBAE 7 i I 55 ) Soe AN 2 5 2 7 A B K 7 SR 2 TR EAT B

B IR ROAERS , BHEEA 7 IR H0 = SZL RAIE, B A
RIS N ERD R FL R A RS

XA TS 1 AP i oL A 2V DA H A D A AR iE E B AN R o 5 2l T
AEAER 2 BRI H R E IR

AT H O B H A N o — AR A . X EE, ATEH AT H 25— miH, il
ATTBE R SR TR QRO RE . MIELZ T, B D SR R S A Ak A RE . 77 i
FHFEWZ OB R ARG T HARKIANE . WS EmFTEIR . FREN Bt &/ ), u&ﬁ
TS FITE S T A o

D7 R TR AN BORs D SEBIL™ b R AT B RIS 770 AATIA G s A AN 52 60 il B b7 7= i, T A
AITAT OCRERS 705k B8 i b, BARBUR T i AE T4 1R I

72 b HL R B P R S A AR, A TS B R ke [ B U, T DATE A 0 AL 4 3 2
R

DL S oA O A SR TE DL R 55 45 Rt T N3

Ko FE. P RHZEME PR, DA P ARIGTERR



FEGESLP AR, 0as. BN BEIEH LBORTRE 2 & 2 H o Al A2 B B RE AR R AL ) AR
#, VRSSO IR R A BAG “TIR” AN A KB, FeEiRE (W S5
FERRERATYMERIRE ) (R SE7E T —E. “TIE” —ia&l/2HIDEOHTim BrownsE X1,

IDEO LAZH 5 2 R 14 AR [ BA KA S) 8137 110 [ 44

JRTA R H 2 BEAN— 5 7 5K IR 7 i 2 B

BRI 77 S PR TR B OTEANTT  BSHRAE I PME RN Rt . (H2,  DUR PRI REAE P A R S TH N E
B M i 5 0 3 A FIEOR I OB T A R G . SEBR b, 1T ORI R H bR B ASAS RO 58 AT S5
FE PG A HEAE RO R LMK E. AXE2ZEE, 20 “Moving From Project to Products
Requires a Product Manager” .

4%, ClOaZEHMM B AR L IRE FERIEEE

ESEFI AR, 45 L RIE AT SRR (RS = Atk
P PRI T A LHEBE O K 5 S

NEIBHTR, P B BOR L M55 FI%E P ARER 2 8] ) 5 R A B K o



BI3: B o O ISR H O )l 25 B REA 75 AR 06 12

ARG 7 (107 el i B

MR AT 0077 et B

HUEAT SR AL

Ak 5%

ID: 331446

K. Gartner (2018%25)

PLP2 dit o A ) 2 20 R 451
Z K4, BEME.

Bk

A

EIRKLY

© 20187= Yl ¥

i) A BB AT



K. DL oy o R AR ORED

LA b o R AR ORBD

B RISAT EE (Cloak %3
)

TR
o Tk S EE TN

P P (R LR

P 1t LA

ID: 331446 © 20187 BN /A 7

K. Gartner (2018%25)

FRBEVE RS

s (P&L) THAE ] LLHIEE & ST S &, fI1aTPLECIO. BEEIEE (CDO) . [
CIOILIRAIEE, o i on B AL AN P s B L 55 f €

FAh, AU E R A BT RS ORI EORANR, Blin TR e EAURE) AT
B RAER 0. IR P BORH 2 R N AR

7 i B AR N [ AR AEDY S5 IR BT AR TR AR 7 R B R AN BOZ A T R B AR B AT
IR AR, IXEEHRRE 2 1] 1Y B PR RS T A8 2 0 2L

TSI P74 BB T 5 78 F M Rl BAP= e O 4142
1 L CIOAR 74 A R R OB I, T M AR TO Y 10— 2 A S TR A 57 T AR 01 TR
MO BN . SR M (7 BB FICIO LR 5 T AR, SR i 1 LB, XA
ARG, (R PRI T, ITOMAIARS: SR HIAITIR 5, ELRITOR 0 308 IO\ T il AR A L
W= AT L



TSR 2 (B SR A A b BT 3 B VR 2 AR G A RGRE 7384, JF HIZMSE 4 H 2t 8. X Lu Bkl
B B L 55 A AR A S5 A B A T St XA ISR R . AR VR BT fR (g
AT

T 3258 75 2R FRG 2 W) B Aol DX = B B ST, SR A2 A5 foe EL AT A (i ) Bl A ™= it 5 I
% . Gartneritill, F|20194, HIEI4b 7= 58 B TAE Wit OB 51 2 248 50% Ak B8 T AE
(%% “Predicts 2018: Application Strategy and Governance” ) .

ERECE LN, N TSRS M AA AL, SIS TH AR (%5 “The ClO’s Role in Successful
Techquisitions” ) .

b PG BERR ST A B AT Al R A AT SE T AR

DAL= i oA RO R A 2 A AR 2

P OB HAWRZHSRA NN TRA, (BH A A R 2 B E RS S s 2=
Ry 2B, YRR SO N 2 . 5 AR U= SO RO 777, BT Re R E— D ANF
EMEHAN, 2 0R— AR ESBIRN . 756, FEE g oy Ze0™ Mol ge e re
AERRBA, LLWMOEMA:. fEIFRHIR RN, BRIMUE R AR EIE T . /7 mE LRI &K
F BN (A S S M ER K, X — K B,

TERATIH, BHEEAFMEFARRER SR, A REEHE L oo sk, b RE4ists
Fr, Hil:

0 3 A SR A S A P 7 i A 55 P 25 BRI 7 2 B
BN PR I AR B K
R AN OCHR BRI )
2 A A A R Al 5
LEBERGNRSH SRR
AN R L PR ORAZ IR 55 FL U (1 k2D
AN E0E B BRI ) R



HHE B, EERITEMN AL, T fh R S5 BT RS AR —IUE AR R
K ROVRFRIHIBEE . 2801R U, R HE AT KA BN R )5 0 =2 T N BA ik, A
e N (B, MEE AL ) HEAE T AR AT RERR EEANE A BT R CREX T AR R0
MG TRE.

PLF= fi o R0 IR A 2R 4% o s XA d FH $8

TEFF R A T35 JI0I 72 S 2 B, R B A B TR AL T 7R RS, I R i [ AR 95 %
AR . B BRI RE TR FARAR N TR R 38 F SR LA, R “FFRER” o XHTHida i
e, ERMZE BT ZET, BME/RWSREIZEES . T K s ik il, 24%[E/RE 2 {5k
o Tl Ril, BEE KRR, E/RLNIEE100%2]70%EH N . 7 ETT % LA T
AT AT RIS K = i A B AT DA MU E/REE

XL D= i SR e (1) 45 B i A AR BRGA RH A 3R it T = BN IR 5] 2

FH=20 BRAEmN T E B0, MRS s, BRI S Y

7E “ClO New Year's Resolutions, 2018” #4571, Gartnerfg i, £ 4% 8 ih#EAT 05 HCIOW AR 15 5
InfdE, HE AN . Gartnerff 2017 A Tor, GNPk E 2 AL 55 m s B BB BT AL
S RFIEZ —.

ARG K DT B CIOFE BINMPAS # 7 THI A] LASRH — T7) s (e it 0% LAk 55 gt 172 i i B,
X I A AR A I O FTE . 52 b, IENdF2HE AR S 8 A7 s Y =,
ITOH /= S & B ] e JE & A R FH AR RINCIO Mt ([ “ClO Futures: A Day in the Life of a CIO in
2030”7 ) .

REWE LS et TR IF R AN, X R AR TN A RRER DI F 2R BT E R AiE /)
(EFRGBOHERYE o “FIREHIZAR” (N, K i R SABANTAE S U B v 2% 1 7 i IR 55 4l 4
) FIFFEEBHRT: X SIRZAERALGERAN “fag HAZRRIUE” B8 st IIx bt (S5
“Reframing Your Mindset to Match Digital-Era Reality” ) .

PRSI R L e
—EITOC M AT H e i 77 (R TR BRI IR DS B ) NS AT IR S T HEAT IR 20T R (Z
% “Use Continuous Modernization to Build Digital Platforms From Legacy Applications” ) .

R A RFST R AR TR B R, (HA2, FAIARERX R AR IO BRI T 7 7 b
PR3N 55 4 7R B B A Bl Aol WA O BB



SRR A SN I, S /R EE I R DAY S AT 37 A o Sn] DA 1 R B 5 RSk
LR T 110

*Eﬂi 44\Lﬁ§EfJCLI’J mﬂ?%ﬁﬁéﬁ}ﬂx&‘”ﬁ ﬁ'Ji_ﬂ:IﬂZ%U’JITOXEJA
/b '% }, 45"3¢§E2H£i%f&fnnlﬁﬁﬂﬁﬁﬁEI’JIB}\O

L2
LS

\
/

/
AL

YL

IR
ST F ol (SRS A A 0 A
L G HEEIT 5T PRI 2 B HE T 2 LB A
A A RN AT R R RS L

PSEs AN RN ¢/ 5= X (BN ' dvig BRI EEE AN P il pa R S
ATBITHRIBEAR
LRI RREER T, AUHE:
F A T, SRR
PR 7 b B SRR AN CRE i 4555
2. S ANREIETTEAEAEANA TR EENEETRES
3. HERCETHR], AL SN RIS O B T K.
4. EFEHLMEN,

FiEZ [ “Best Practices in Staffing for Technology Innovation”

B I RO AR R, K HORIGCE AR T M BER AN P RVRHEE 2 5] Kk 2 M0 mn A 72 i
BESRNKRER &, DR 5 LRI HESN AT LA 55 HE

XA BB R 25 (R ARV A SR U, B SRR ()7 it P B O AT E B R R S 1% R 1R T
BErmiES (4 “Tech Go-to-Market: Product Management Must Establish a Customer-Centric
Vision to Drive Product Success” ) , FFEXRAMEHIAT ™ it A TR AL & N SR S IR (S5
“Tech Go-to-Market Toolkit: How to Prioritize When Planning Your Next Product Release” ) . #
il 22 L AE SR B I S RS R E I JU R IR LS 1A i i 2 IR KD o 42 BEAE g SE e S ke
BT ORI



CIOFIH A PEHRRE AT 11 3258 DLV 55501 B 200 7 it i BRAE L D HE B 55 38 KA J T 1 1)
Eﬁ%?ﬁﬁ A T AL R ARA T R L I PR o D R Bl I gk AR AR T, AT AR

T IS (3 “Tech Go-to-Market: Five Essential Actions to Scale a Business Through
Growth in Adjacent Markets” ) . FrAFI i AHCE ARG M OE L, X —mBREL., Mg L
RS, Hir. BB JEEATENR, JCHRZ R A 7 bl G0 77 5 K465 o

B, MERMERIEREMER, J5 R ER AR CE AT R A X E B, Waipdk, GEdr=
B D K M APIRS S FUIRS3AT X be DAHE S R B, uwﬂéﬁﬁnﬁkﬂ%ﬁﬁﬁw%ﬁ%& CELFEF T
ROD) #HATXT L AR S R E L,

HK, Nt e — K5 EAR B a5 i) A T s B E T, H bR %2 o] BCE ]
SEHL o

7P B H BRI
HE SN2
LT I AN AR T Ay
(EE < IRFEIFPid e
HREUSA (CAC)
= A EIME (CLTV)

“Tech Go-to-Market: Product Management Must Establish a Customer-Centric Vision to Drive
Product Success” iR 7 — M, DLt S B HArREW R M2 5. HAMEIRL.
BT AR FZEOR, SRETEFRR 7= i B A 0, DSRASL S I SCHF . IXPhons e r ™ it 8 B
P SCRER B RAZ A (L DR OGS, IXHR e B T 1SR B 9 R SRR, 3 TR &P SCHFA
BB,

wJr, TENAZI E U BER TR bR . 2 WARIER2.



1. FERE G EE SR

i

FERATFR

e SR AR
Bk 6l 53

BT R

7 F NS

KiR: Gartner (20184E2H)

F2: REERIITE AR B

fahr

K

S EA

BT

FEi R ATERR (S “Tech Go-to-Market

Toolkit: Plan for a Successful Technology
Product Launch” )

d sk H AR

TRFEFRET e P AP B 2l

SEgHERR

SKIE: Gartner (201842H)

R 3tHiR
IR RIE BN
Rl 73 B PRI AN R e 2

FEH T OIS TR 2

77 b A 2 A P R

XEFEAE P A ORI B, AR E AT AT HEA 1737 LR i BUIR 55 O AN ) 2
hb

RIS

s TIEdiES
$if o
BRI

BEXS P i R AT RS EFR AR (P10, 5 32 AR B B R AS AR SR (K198 b )

577 e B QBRI R H BRI BT (i, ST BN
BB 5K

>k B Scrum=E 8 A1/sk 5 B 6 41 B\ I it

HRO K

FEAR R %2 BARI . TR BT seali, EATROZBAEE RO F I, HATR RS (SMART) . #hi
P E B H AR S IR AR, AR AN IR BE B 1) 2 [ AR A AR &R, XA RE 1L
SanHEER,  JF HIX AT T3 8es A i (R ) 2 R FL 2L



+3FH.
ém o

Bt A T se < QUGB IS %, BV HSREETER. E2, KZHCERIT GRS Al
(Bl Tolky 8 SR ATA Skl 5 B, 2 e AUy A0 dh BUIR 55 B3SO
HIF LIS IR . AU TCA U A DA it g L RS S AE 1 97 BRI N I a0 20 i 2 AL
AT 25 AT 3 T MV RNR s FF 3B L AT 09 3 A7 il B AL URE U o 3@ e SR X 28 BLAR 1
BUR, TEREIRAT RTINS RIT AR AR B H A ™ i, HE T 7] S iy M £l F) ol 9% B 15 R SR 48 1 g
Ji

EA
1 “Highlights of the 2016 CEO Survey:Business Leaders Are Committed to Digital
Industry Transformation” , Gartner.

2 2017 Gartner &5 AT B A & B R A .

$ 201251, HEbrr=iEwES5EH S (AIPMM) o HARSRIE AL HE:



“Five Steps to Build Your Digital Business Dream Team” , Gartner.

“The Hunt Is on for the Renaissance Man of Computing” , The Independent, 199149
H 17 El o

R B
KA B TIREN RSN —. WESRLLT Rk

Redesigning Your Enterprise as a Digital Business:A Gartner Theme Insight Report



Gartner =&

a1 F58:

56 Top Gallant Road
Stamford, CT 06902-7700
USA

+1 203 964 0096

Hu X B8
L NN
LYY
HA
5 [

SFRIPFREHN R W

http://www.gartner.com/technology/about.jsp



http://www.gartner.com/technology/about.jsp

